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When Ferenc Toth took to the airwaves six years ago, he had no sponsors, no
marketing team, and no intention of playing it safe. He had only one mission: to
speak honestly, passionately, and unapologetically about money. Today, Your
Personal Bank™ radio show reaches audiences on over 20 stations nationwide,

and it’s changing lives in the process.

“This is not your typical finance show,” says Toth. “It’s about challenging
assumptions, presenting alternatives, and giving people the tools they need to
take back control of their financial future.”

Toth didn’t set out to be a radio host. He was a top-performing annuity producer
and the chairman of the board of a bank in formation. He had spent years helping
clients with traditional retirement strategies before discovering the kind of
institutional wealth tools banks and the ultra-wealthy quietly used behind the
scenes. What he found was a game-changing concept that would soon become the
foundation of Your Personal Bank™.
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More people learning about the concept led to a wider audience that eventually
included a Phoenix radio appearance. “The station owner walked into the studio
after the interview and said, ‘We have never had anyone like you. Would you
consider doing a show?”” Toth recalls. He hesitated at first. But within a week of
his first episode, the calls started coming in. “They told me not to expect anything
for six months. I had people reaching out immediately,” he shares.

That organic momentum has never let up. Its growth is a reflection not only of his
financial expertise but of the sincerity and clarity he brings to every broadcast.

“People want the truth,” says Toth. “They want to understand what’s actually
going on with their money, not just what the media or financial institutions want
them to hear.”

Each episode of Your Personal Bank™ blends financial insight with current
events. Toth shares his perspective with clarity and focus, aiming to simplify
financial concepts for listeners. “If it affects your wallet, I'm going to talk about
it,” he says. “But the purpose is not to tell people what to think, it’s to help them
think critically.”

Toth adds, “I say this all the time: follow the money. If something doesn’t make
sense on the surface, look at who benefits from it. That’s how you uncover what’s
really going on.”

This level of financial literacy is something Toth believes every person deserves,
regardless of background. As a first-generation American, a veteran, and a
financial educator, he’s deeply committed to cutting through the noise and
gatekeeping that often defines the financial industry. He says, “I have taught
financial literacy at the college level. I have trained agents. I have helped clients
from every walk of life, from bankruptcy to building businesses worth millions of
dollars. The common thread is education.”

He points to a recent episode on “lost opportunity cost” that drew an especially
strong response. “I used the example of a client paying extra toward a car loan. I



showed how, by using Your Personal Bank™, he could keep earning dividends
while still covering his payment and end up with significantly more money long
term. That one concept really hit home for people,” Toth shares.

Unlike traditional shows, Toth is not backed by sponsors, and that’s entirely by
design. “I want the freedom to speak openly and tell people the truth. I don’t
want to answer to anyone except my listeners,” he states. That independence, he
says, is what gives him his edge and his impact. Listeners frequently reach out to
share how the show helped them rethink their finances or even transform their

future.

“I have had people come in saying, ‘I heard you on the radio and finally
understood what my advisor never explained.’ I have had clients retire early,
build businesses, and tolerate financial hardship because of what they learned
from the show,” Toth says.

At its core, Your Personal Bank™ radio show is more than a broadcast. It’s a
catalyst. Toth remarks, “My goal is not to sell. It’s to spark awareness. If someone
listens, thinks differently, and takes a step toward financial freedom, that’s the
win.”

Looking ahead, Toth is focused on expanding that mission. “I want to reach more
people and help more families realize they don’t have to settle for the status quo.
There’s a smarter way,” he says. Toth shares his perspective with clarity and
focus, aiming to simplify financial concepts for listeners.
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